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PREEMINENT POSITIONING CLEAR MESSAGINGNICHED CLIENTS

PACKAGING RIGHT OFFERS RECURRING REVENUE

HIGH ENGAGEMENTREPEATABLE TRAFFICPROLIFIC PROMOTIONS

SALES ENABLEMENTSALES CONVERSIONS PROFITABLE CONVERSATIONS

STRATEGIC PARTNERS VENDOR LEADSPOWER PARTNERING

RELIABLE SYSTEMSGREAT TEAMPEOPLE CENTRIC

7 PROFIT DRIVERS FOR TECH CONSULTAN﻿TS

www.paulhigginsmentoring.com


